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Crarbst NOCBSIIEHA PAa3BUTHUIO METOJIOJIOTHH OIICHKH A PEKTUBHOCTH HHCTPYMEHTOB II(poBOro Map-
ketuHra. Ha ocHOBe aHann3a CylIeCTBYIOIUX MOAXOA0B, OPUEHTUPOBAHHOTO Ha KIIOYEBHIE ITOKA3aTe-
JH Pe3yabTaTUBHOCTH, (PPEHMBOPKOBBIX MOAEICH INIAaHUPOBAHMS M YNPABICHNUS KaMIIAHUSIMH, a TaKKe
KOMIIJIEKCHBIX KaueCTBEHHO-KOJIMYECTBEHHBIX METO/MK, BBISBJICH OOIIUI METOJ0IOTHYECKUI JeHInT:
OTCYTCTBHE (hOPMATIM30BAaHHOM MpPOLEAYpbl BEIOOpA METPHUK JI0 3aIllycKa KaMIlaHUH. B kadecTse pere-
HUS NIPEUIOKEHBI TPH B3aUMOCBS3aHHBIX HHCTPYMEHTA: MaTPHULIA METPUK, CTPYKTYPUPYIOILAs T0Ka3aTeIH
IO LIeM KaMIIaHWU U 3Tally BOPOHKH; anroputm «llenenonaranue, Metpuku, Axtusanusi, KommiaekcHbIiH
ananmm3, KoppekTupoBkay», nperycMaTpHUBalOIInil BEIJICICHHBINH Tall BBIOOpA IOKa3aTenei pe3ynbTaTHB-
HOCTH U TPUITEPHI NEPEX0/ia MEXKIY dTalaMM; HHICKC COOTBETCTBUS METpHK Lenu kammanun (MCML),
MO3BOJISIONINH KOJTMYECTBEHHO OLIGHUTHh KOPPEKTHOCTh MPUMEHAEMON CHCTEMBI TIOKa3zaTenei. Anpoodanus
MHJEKCca Ha TPEX MOJENBHBIX CLIEHAPHIX MOKa3aja ero AMarHoCTU4ecKuil nmoreHnuain. IlpeanoxeHHblil
MHCTPYMEHTAPHUH MacIITaOUpyeTcs AJIsl KOMIIAHUN Pa3INdHOIO pa3Mepa M MOKET MPUMEHATHCS KakK IpH
TUTAHUPOBAHNH KaMITaHUH, TaK ¥ IPU UX PETPOCHEKTUBHOI OIICHKE.
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The article addresses the methodology for evaluating the effectiveness of digital marketing tools. A
comparative analysis of existing approaches, including key performance indicator-based models, plan-
ning and management frameworks, and integrated qualitative-quantitative methods, reveals a common
methodological gap: the absence of a formalized procedure for selecting metrics prior to campaign launch.
Three interrelated instruments are proposed: a metrics matrix aligning indicators with campaign objectives
and consumer funnel stages; the Goal-setting, Metrics, Activation, Comprehensive analysis, Correction
algorithm with a dedicated metric selection stage and defined transition triggers; and the Metric-Goal Align-
ment Index (MGAI), which quantitatively assesses the methodological validity of the indicator system in
use. Validation across three model scenarios confirmed diagnostic sensitivity. The toolkit is scalable across
organizations of varying size and applicable at both planning and retrospective evaluation stages.

BBenenue

B ycnoBusix HacwimeHus nudpoBoit cpe-
Ikl ¥ pOCTa 3aTpaT Ha OHJAWH-pPEKIIaMy BO-
MpOC KOPPEKTHOM OleHKU 3P(HEKTHBHOCTH
MapKETUHTOBBIX KaMIaHUH CTAHOBUTCS KIIIO-
4YeBBIM JUIsi 000CHOBaHUS OIOMXKETOB U IMPH-
HSTHUSL ynpaBieHYeckux pemenuii. CormacHo
onpocy 6oinee 250 MapKeTHHIOBBIX PYKOBO-
nutener, 84% crnenuannucToB HaXOISITCS MO
JIABJICHHEM HEOOXOAMMOCTH JI0Ka3aTh BO3BPAT
Ha MHBECTULMHU B MapKETHHT, ogHako 61%
HE MCIOJIB3YIOT 3TOT MOKa3aTeb MPU CTpaTe-
TUYECKOM IUJIAHUPOBAHUU — U3-32 HEAOBEPUS
K COOCTBEHHBIM JIAHHBIM M OTCYTCTBUS COTJIa-

coBaHHOU MeTononoruu pacuéra [20]. OTuér
Nielsen ¢ukcupyer aHaTOTHYHYIO KapTHHY:
HECMOTPS Ha BBICOKYIO YBEPEHHOCTh MapKe-
TOJIOTOB B CBOMX H3MEPUTENBHBIX CHCTEMax
(84% pecnoHieHTOB), TUIIb 38% OLIEHUBAIOT
BO3BpAaT Ha MHBECTHIMU KOMIUIEKCHO, Y4H-
THIBasi TPAJAUIIMOHHBIC W IU(POBHIC KaHAIBI
onHoBpeMeHHo [19].

OnHO M3 IPUYMH 3TOTO Pa3pbiBa MEXKIY
OXHJAHUSAMHU U PeanbHOW U3MEPHUMOCTHIO SIB-
JsieTCsl HeTPaBWIIbHBIN BEIOOp METPHK IO OT-
HOUICHHUIO K el KaMIIaHuH. B mpakTuke mo-
NpEeKHEMY PaclpOCTPaHECHBI CIy4au, KOraa
OXBAaTHbIC 1 UMHUJI)KEBbIEC AKTUBHOCTHU OLICHHBA-
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IOTCS Yyepe3 KpaTKOCPOUYHbIe MoKa3aTeNu Mmpo-
JaX, TOT/Ia KaK KOHBEPCHOHHbBIE KaAMIIAHUH —
yepes mokaszarenu BoeineyéHHocTu. Kak orme-
4arT HCCIeoBaren, (poKyc UCKIIOUUTEIBHO
Ha «HWKHEH 4aCcTH BOPOHKI» MPUBOAMT K MO
MeHE BIUSHHS Ha OW3HEC-pe3yNbTaT MOBepX-
HOCTHBIMH METpPUKaMH, HE OTpa)kaloUIMMH
BKJIaJ] KAMIIAHUH B JIOJTOCPOYHYIO IIEHHOCTb
knuenrta [1, 2].

B HayyHOW W NpUKIALHOW JIMTEpATYypE
MIPEUIOKEH PSLIT TOIXOJ0B K OIICHKE pe3yibTa-
TUBHOCTH MapKETUHIOBBIX aKTUBHOCTEH: OpH-
SHTHPOBAHHBIC HA KJIIOYEBbIE NTOKA3aTEIH pe-
3yIbTaTUBHOCTH METOJMKHU, CTPAaTErHuecKue
(peiiMBOPKH TUIAHUPOBAHUS M YIPaBJICHHUS,
a TaKke KOMIUIEKCHBIE KaueCTBEHHO-KOJIHYe-
cTBeHHbIe Mozen. OJJHAKO aHATTU3 CYLIECTBY-
IOLIMX Pa0OT MOKa3bIBAET, YTO OOJIBIIMHCTBO
MOIX0J0B (POKYCHPYIOTCS MO0 HA ONMUCAaHUHU
Habopa METpUK, MO0 HA O0IIEeM alropUTMe
MJaHUPOBaHUs, HE BBLAENSIS BHIOOp cHCTe-
MBI TIOKa3aTenel Kak caMOCTOSTENbHBINA Tal
JI0 3alycKa KaMIaHuH. B pesynbrare meTpu-
KM HEpEIKO MoAOUPAroTCs MOCTHaKTYM — MO
YK€ COCTOSIBIIYIOCSI aKTUBHOCTH — YTO CHH-
JKaeT TOYHOCTH MOCIIEAYIOIIETO aHAINU3a U 3a-
TPYIHSIET CpaBHEHUE KaMIIaHUH MEKIY cOO0H
[4,5,9].

Leap uccaenoBanust — pazpaboTka HH-
CTpyMeHTapusi (opmanu3oBaHHOTO BhIOOpa
CUCTEMBI METPUK OLICHKH PE3yJbTaTUBHOCTH
IU(PPOBBIX MAPKETUHTOBBIX KaMITaHHH.

Jnist 1OCTHKeHMsT TOCTABICHHON LIeJIN pe-
mrarorcs cnenyroume 3agaqu: (1) cuctemaruzu-
POBaTh CyIIECTBYIOLIHE MOAXObI K N3MEPEHUIO
Pe3yNBTaTHBHOCTH U(PPOBBIX MAPKETUHTOBBIX
KaMmaHuii; (2) pazpaborars KinaccupuKaIuio
METPHUK B paspese Lesiell KaMIaHUW M 3TaIloB
MOTPeOUTENBCKON BOPOHKH; (3) TPEAsIOKUT
AITOPUTM C (popMaTN30BaHHBIM TAIOM BBIOO-
pa mokasareinei pe3ynbTaTUBHOCTH; (4) paspa-
00TaTh 1 anpoOUPOBATH MHIEKC COOTBETCTBHS
MeTpuk nenu kamnanuu (MCML) va monens-
HBIX CLEHAPHSIX.

MaTepna.nbl U ME€TOAbI UCCTCAOBAHUA

OObexT uccnenoBanusi — UGpPoOBbIE Map-
KETHHTOBBIE KaMIIaHWH, pealn3yeMble poc-
CUWCKUMH KOMITAaHUSMH B OHJIAWH-KaHaJax
nponswkeHus. [lpenmer uccnenoBanust — me-
TOAOJIOTHSI BEIOOPA, KIIACCH(DUKALIMH 1 OLIEHKH
rokasarenell pe3yJabTaTUBHOCTH LUPPOBBIX
MapKETUHTOBBIX KaMITaHUU.

Mertonsl uccnenosanusi: (1) cpaBHUTENb-
HBIH aHAJIU3 HAy4YHOU JUTEpaTypbl — 0030p
20 ucrounuka (2016-2025 rr.) uz 6a3 Web of

Science, Scopus u KubepJlenunnka; (2) cTpyk-
TYypHpOBaHKE U Kiaccuukanms — pazpaboTka
MaTpHLBl METPUK 110 ABYM M3MEPEHUSIM: LIEJb
KaMIIaHUH ¥ 3Tall TOTPEOUTENBCKON BOPOHKH;
(3) nmoruueckoe MOACIUPOBAHUE — MOCTPOE-
nue anroputma [IMAKK u ungexca UCMI]
¢ BepuduKanrei Ha TpEX MOAETBHBIX CIICHA-
pusix; (4) KOHTEHT-aHAJIN3 — U3yYEHHE OTKPHI-
TBIX KEMCOB SIHIEKCa U OTpacieBbIX OTYETOB
Nielsen anst popMupoBaHHUsS OPHUEHTHPOBOY-
HBIX OEHYMapPKOB.

Nudopmanuonnyio 0a3zy wuccienoBa-
HUSl COCTaBISIIOT: PELEH3UPYyEeMble Hay4YHBIC
cTaTh U3 KypHanoB Journal of Marketing,
International Journal of Research in Marketing,
Future Internet; monorpaduu no nudpoBomy
MapKkeTuHry [4, 5]; cTaTbu U3 POCCUMCKUX U3-
nanuit nepeunss BAK [2, 8, 9, 14]; oTkpsiTbie
Keiicel aTdopmel SHIEKC; oTpacieBble AaH-
Hele Nielsen.

B coBpemenHo# nuTeparype U HpaKkTUKE
BBIJICJISIIOTCSI TPU KITIOUEBBIX TOX0/a K OIICH-
K€ pe3yNbTaTHBHOCTU HU(PPOBBIX KaMIIaHUH.
Kaxplii 13 HUX pelaeT OTAEIbHYIO YacTh 3a-
JIa4M, OTHAKO HU OJIMH HE PopMasin3yeT BHIOOP
CHCTEMBl METPUK KaK CaMOCTOSITENbHBIH, 00s-
3aTeNbHBIN 3Tall, MPEIIISCTBYIOINHN 3aITyCcKy
kammanuu [4, 5, 12].

Opuenmupogannbiii Ha Kll0Yegvle NOKA-
3amenu n00X00 UCXOAUT U3 MPEANOIOKCHHUS,
9T0 3()()EKTUBHOCTH KAMITAHUW OLIEHUBACTCS
yepes Habop 3apaHee ONpeAeEHHbIX T0Ka3a-
TeJel, CBA3aHHBIX ¢ OM3Hec-LeIsiMu. MeTpu-
KM TPYNIHUPYIOTCS MO LEJSM: MPUBICUYCHHE
(oxBaT, MOKa3bl, KINKa0EIBbHOCTD), BOBICUEH-
HOCTh (K03 (PUITUEHT BOBICYEHHOCTH, BPEMS
Ha caiite), KoHBepcus (ko3 (HUIIUEHT KOHBEP-
CUH, CTOUMOCTD JIHJA, CTOUMOCTb IIpHBJIEYe-
HUS) U yaepKaHue (MOKU3HEHHas HEeHHOCTb
KIIMEHTa, TOBTOPHBIE OKYTIKH, HHIEKC JIOSITb-
HOCTH) [3, 6]. TUNIMYHBI AJITOPUTM BKIIFOYALCT
HIECTh 1aroB: GOpMYIHPOBKA L€l — BbI-
00p moKazareseil — HaCTPOMKa aHATUTHKH —
cOOp IaHHBIX — CpaBHEHHE C OCHUMapKaMH
— OTUETHOCTb.

[TokazaTenbHBIM MPUMEPOM MPUMEHEHUS
JAHHOTO TOAXOAA CIYXKHUT MEAMHAs KaMIia-
Husi npenapara «Karonemn» B Sngekce. /s
OLICHKH €€ PeabHOTO BIMSHUS UCTIONB30BAJICS
uHcTpyMeHT Sales Lift, pukcuposaBmmii kak
OXBATHBIE METPHUKH, TaK U U3MEHEHHE 00bEMa
NpoJax B OHJalH-KaHanax. [lo ntoram npoxa-
1 OpeHaa Beipocin Ha 29%, 3aIOMUHAEMOCTh
pexnambel — Ha +21,6%, Tpadux Ha cailT —
Ha +303%, KOHBEpCUM MO BOBJIEYEHHOCTH —
Ha +161%.[13] [IpuHIMTIHATBEHO BaXXHO, YTO
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ycriex ObuT 3a()UKCHPOBaH HIMEHHO TIOTOMY, YTO
CUCTeMa ToKa3aTellell BKIIIoyaia Kak OXBaT-
HBIE, TAK ¥ KOHBEPCHOHHBIE MeTpUKH. Craboe
MECTO MOAX0/a — BEIOOP METPUK HEPEAKO HO-
CUT UHTYUTHBHBIH XapaKTep U BOCIIPOU3BOIUT
1a0JIOHBI PEKIIAMHBIX IaTGOpM 0e3 MPUBIZKH
K KOHKpETHOM 1enu kammnanuu [3, 11].

Dpetimeopkosviii 100x00 (HOKyCUPYET-
Cs Ha CTPYKType mpolecca IUIaHUPOBaHUS
U YIPaBJICHUS! MAPKETUHTOBON aKTUBHOCTBIO.
Monens SOSTAC Obuta pazpaborana [1.P.
CmutoM B 1990-x romax u mpeacTaBiIseT CO-
00l CTPYKTYpHPOBaHHBIH IMOIXOA K COCTaBIIE-
HUIO U OCYIIECTBICHHUIO CTPATEruii MpoIBUKe-
nusi. [locnenoBarenbHOCTD 3TANoB: Situation
(Curyanms), Objectives (Llenn), Strategy
(Crparerus), Tactics (Taxruka), Action ([ei-
ctus) u Control (Kontposns) [5].

Ha nepBom stane SOSTAC cneunanucTsl
JEeTaJbHO aHAIM3UPYIOT TEKYILYIO CUTYalHIoO.
Ha BTOpoMm sTame onpenensitoTcss KOHKPETHBIE
n3Mepumble 1enu. Ctpaterus 3agaéT oOmui
MyTh UX JOCTH)KEHHS, TAKTHKA — KOHKPETHBIE
HHCTPYMEHTBHI U METOABI pealiu3allu, dTam
JENCTBUM — MPAKTUUECKOE OCYIIECTBIECHUE
IUTaHOB. 3aKJIIOYUTENILHBIN dTall OApa3yMeBa-
€T MOHUTOPHUHT U OLICHKY pe3yJbTaToB [5].

Mopgens RACE pacmndpoBsiBaeTcst Kak
Reach (Oxgar), Act ([leiictue), Convert (Kon-
Bepcusi) u Engage (Bosneuenune) u npensnara-
€T CTPYKTYpUPOBAaHHBIH MTOIXOA K YIIPABICHHIO
B3aMMOOTHOIICHUSIMU C KJIMEHTaMH Ha BCEX
JTamnax B3aumMoJeHcTBHA ¢ OpeHgoM. Moaenb
PEKOMEHYeT COOTBETCTBYIOIIYIO TPYIINY MO-
KazaTeJiel U KaKIOro 3Tara, OIHAKO BHIOOD
KOHKPETHBIX METPUK OCTAETCs HA yCMOTPEHUE
mapketosora [4].

[Ipumep, HIMIOCTPUPYIOMINI LEHHOCTH
MIPUBSA3KU METPUK K BOPOHKE, — KeHc J1eBeo-
nepa ['K [TMK. Komnanus mocrnenoBaTeabHO
OTCJIe)KHMBaIa MOKa3aTeld Ha KaKIOM 3Ta-
Ie: MPUPOCT 3aIOMHUHAEMOCTH COOOILCHHUS
+82% (Reach), nenessie 3Bonku +30% (Act/
Convert), nnaexc nosmsHocTH +8% (Engage)
[8]. bnaromapst cTpyKTypHOH NpHUBS3KE Me-
TPUK yIaJoCh IUarHOCTUPOBATh, Ha KaKOM
HMMEHHO dTane KOMMYHHUKalus paboTajia Hau-
0onee appexruBHo.[ 14] Kitroueroe orpanuye-
HUue PpEeHMBOPKOB COCTOUT B TOM, UTO BBIOOD
KOHKPETHBIX TOKa3aTresnel ocTaéres Ha yCMo-
tpenue Mapketonora: Hu SOSTAC, uu RACE
He mpeayiaraloT (GpopMaIu30BaHHOW Mpole-
Oypbl GOPMUPOBAHUSI CUCTEMBI TIOKa3aTenei
pPe3yIbTaTUBHOCTH M HE MPEIyCMaTPHUBAIOT
MeXaHu3Ma MPOBEPKU €€ COOTBETCTBUS LIEIH
kamnanuu [1, 2].

Komnnexcuwii nooxoo mnpenmnonaraet
COBMECTHOE HMCIOJb30BaHUE (PUHAHCOBBIX
U MOBEIEHYECKHUX TOoKa3zaTeynel, HHTErpupys
KOJTMYECTBEHHbIE M KaueCTBEHHBIE METOJIbI
oueHku. Buneoxammnanus Philips, npoana-
JM3MpOBaHHAs MOCPEICTBOM HMHCTPYMEHTa
Brand Lift B pexiiamHoit cetn SHaekca, 3a-
¢ukcupoBana NpUPOCT 3HAHUA OpeHIa Ha
14% wm 3alOMMHAaEMOCTH PEKJIAMHOTO CO-
obmenust Ha 71% — pe3ynbTaThl, MOIyYCHHE
KOTOPBIX NMPUHIMINAIBHO HEBO3MOXKHO MpPH
MCIOJIb30BaHNH MCKIIOYUTENBHO KOHBEPCH-
OHHBIX METpHK [2, 7, 11].

IIpoBenénnblil aHANU3 CBUIETEIBCTBYET
0 TOM, YTO HU OJIMH U3 PaCCMOTPEHHBIX MOJ-
X0A0B HE (opMannu3yeT NpeaBapuTEIbHbIN
BBIOOp METPHK B MPHUBS3KE K IIEJIM KaMIIaHUH
KaK CaMOCTOATENbHBIN 005S3aTeIbHbIN JTaIl:
OpPUEHTHPOBAHHBIE Ha IOKa3aTeJu Moje-
JI1 ONKCBIBAIOT BO3MOYKHbIE METPUKH, HO HE
perIaMeHTUPYIOT MpoLenypy Hux oTOopa.
DpeiiMBOPKHU CTPYKTYPHUPYIOT MpoIiece Iia-
HUPOBaHMsI, OCTaBIsAsl GOPMHUPOBAHUE CHCTE-
MBI TTOKa3aTeleil Ha yCMOTpEeHUE MPaKTUKa;
KOMIUIEKCHBIE METOAUKH OCTAIOTCS TPYAHO-
JIOCTYITHBIMHU JJIs1 3HAUUTEIbHON YacTH y4acT-
HUKOB pbIHKa [9, 10, 12]. Bocnonuuts yka-
3aHHBIM METOJOJIOTHYECKHH pobes mpu3BaH
IpeIaraeMblii HHCTPYMEHTAapUiA.

Pe3yabrarhl ucciieioBaHus
U UX 00CyKIeHne

OpnHoOM M3 KJIIOYEBBIX NPOOIEM OLEHKH
3¢ dexTuBHOCTH UU(PPOBBIX KaMIaHUU SB-
JSIETCSl CMELICHHE METPUK Pa3lIHYHBbIX YPOB-
HEel: OXBaTHBIE MOKA3aTeNH HPUMEHSIOTCS
JUISl OLIEHKH KOHBEPCHOHHBIX aKTHBHOCTEH,
TOrNa KaK KOHBEPCUOHHBIE METPUKU HCIIOJb-
3yIOTCSI TIPY aHAINM3€ UMHKEBBIX KaMIIaHUH.
Jns mpeogosieHHs] JaHHOTO TPOTHUBOPEUHS
npepIaraeTcs KiacCupuIupoBaTh mokasare-
JU B KOOpAMHATaX «eJb KaMIIaHUHU — 3TaIl
NOTPEOUTENHCKONW BOPOHKWY, YTO TIO3BOJSET
NPUMEHSITh METPUKH B JIOTHKE YNpaBiIeH-
yeckoro pemenus (tadn. 1). Beicokmit ox-
BaT MPU OTHOCHUTEJIBHO HHU3KOM IOKa3aTeje
KIMKa0eIbHOCTH HE CBUAETEIbCTBYET O He-
3¢ (EeKTUBHOCTH UMHIKEBOW KaMIIAHUU TIPH
YCIIOBUH, YTO €€ LENbIO SABISUICS POCT 3HAHUS
Openna, a nanusie Brand Lift pukcupyror mo-
JOXKHUTEIBHYIO IUHAMUKY. B pamkax mpezna-
raeMoil kiaccuuxanuu 0a30Bble METPUKHU
OTPaXKalOT CTENEHb JOCTH)KEHUS OCHOBHOM
LeJIM KaMITaHWH, TOTA KaK BCTIOMOTaTeNbHbIE
CIy)KaT MHCTPYMEHTOM JHMarHOCTHUKHU Kaye-
cTBa pesynbrara [8, 10].
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Ta6auma 1
Marpuiia BbIOOpa METPUK B 3aBUCHMOCTH OT 1[€JIM KaMITAHUU U 3Taria BOPOHKH
Heab kamnanuu Jran BazoBbie MeTpukn Benomorareanuie
BOPOHKH METPHKH
OxBaT 1 y3HaBaeMOCTh | Attention Reach, Impressions, CPM, VTR, Brand Lift, Ad Recall
Frequency
Wutepec u BoieueHue | Interest CTR, ER, Time on Site, Bounce Rate, Scroll Depth,
Depth of Visit Video Completion
dopmupoBanne Desire Add-to-Cart Rate, Lead Form | Wishlist Adds, Return Visits
HaMepeHUs Starts, Product View Rate
Konsepcus Action CR, CPA, CPL, CAC, CPC, CPO, ROAS
Revenue per Visit
VYrepxanue u Post-Action Repeat Purchase Rate, CLV, |Open Rate, Email CTR,
JIOSTIBHOCTD Retention Rate, NPS Churn Rate

HcTounuk: cocTaBieHO aBTOPOM Ha ocHOBe [3, 4, 5, 10].

[Mpumeuanue. Ipunsarsie coxpamenus: CTR (Click-Through Rate) — kimkabenbHOCTH (OTHOILIEHUE
kiukoB K moka3am); CPM (Cost Per Mille) — ctoumocts Thicsun moka3oB; VIR (View-Through Rate) —
koapuumeHT gocmorpa Buaeopexinambl; ER (Engagement Rate) — xoaddunment BosneuénHoctr; CR
(Conversion Rate) — koaduuent xouBepcun; CPA (Cost Per Action) — cTonMOCTb 11€I€BOTO JIEHCTBUS;
CPL (Cost Per Lead) — ctoumocts nmuaa; CAC (Customer Acquisition Cost) — CTOUMOCTh MPUBJICYCHHSI
kienta; CPC (Cost Per Click) — croumocts kinka; CPO (Cost Per Order) — ctoumocts 3akaza; ROAS
(Return On Ad Spend) — okynaemocTs pexiamubix pacxono; ROI (Return On Investment) — koaddument
penTabenpHocTH mHBecTHIMA; CLV (Customer Lifetime Value) — moxu3HeHHas 1IeHHOCTH KireHTa; NPS
(Net Promoter Score) — uHaeke moTpedutennbekoi osutbHOCTH; Brand Lift — mpupoct nokasareneii 3HaHus
u Boctipusatus Operna; Ad Recall — 3amommaaemMocts pexitamuaoro coobmenus; MCMILI — uHaeke cooTBeT-
CTBHS METPUK LM KaMIIaHHU.

Taoauma 2

OpHEeHTUPOBOYHBIE 3HAYECHHS KITFOYEBBIX METPHK 110 poccuiickoMy phIHKY (2023-2024 1)

Kanau / popmar Metpuka OpuenTHPOBOIHLIi KommenTapuii
ANana3oH
[Touckopas pexiama CTR 5-10% [16] Beicokuit CTR 3a cuér Hamepe-
HUSI [IOJTb30BATEIS
PCsl / menuiinbie cetu CTR 0,6-1,5% (desktop), |3aBucut ot (opmara u ycTpoii-
2-5% (mobile) [16] |cTBa
TaprerupoBaHHas pekjiama CTR 0,3-2,0% [16] Borire quis Témuiolt aynuropun
0 —
bannepHas pexiiama CTR 0,1-1,0% [18] Boime 1% — penkocTs, 3aBUCUT
ot opdepa
E-commerce performance CPA poct 10 50-75% CTOMMOCTb KOHBEPCUH PACTET
B Q12024 [19]
Social / koHTEHT ER 1-3% [17] TpeOyeT KanmuOpOBKH TO ILIAT-
dopme
HcTounuK: cocTaBIeHO aBTOPOM Ha OCHOBE JaHHBIX [ 15-18].
Tabnnna 3
Tunuynbie OMUOKY BEIOOpA MOKa3aTesIeh pe3yabTaTHBHOCTH
Omnbdo4HbIE
eab kaMnaHuu IMouyemy 3T0 O1IUOKA KoppekTHble MeTpuKH
MeTPHKH
Pocr y3naBaemoctn |ROI, CAC He orpaxator 6penn-apdexr | Reach, Frequency, Brand
B KpaTkocpoyHoM nepuone | Lift
Jlunmoreneparus Tonbko oxBat 1 CTR | He mokassiBatoT croumocts | CPL, CR, Lead Quality
1 Ka4eCTBO JIMJIa
Vnepxanue Toneko Open Rate He orpakaer moBropHbIe 1mo- | Retention Rate, CLV,
KYTIKH U JIOSJIBHOCTh Repeat Purchase Rate

HcTouHuK: coCTaBlIeHO aBTOPOM Ha OCHOBE [3, 5, 9].
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Jl1 mpaKkTH4YecKoro NpUMEHEHUsT KIacCch-
(uKanyy BaKHO JOTIOJIHUTH €€ OPUEHTUPOBOY-
HBIMHU 3HAUYEHUSIMH, MMO3BOJIAIOIIMMHI HHTEp-
MIPETUPOBATh PE3YNIBTAThl HE TOIBKO OTHOCHU-
TENbHO IUIaHA, HO U OTHOCHUTENIBHO PHIHOYHOM
HOpMBI (Tabm. 2). beHuMapKku CymecTBeHHO
3aBUCAT OT OTpaciu, KpeaTuBa, CE30HHOCTHU
1 KadyecTBa M0CaJOYHONW CTPaHMIIBI, TOITOMY
MIpe/ICTaBIEHHbIE 3HAYEHU S UCTIONIB3YIOTCS KaK
aHaMTHYeCcKHe peepeHchl, a He yHUBEpCallb-
HbIe HOpMaTuBkI (Tabm. 3) [4, 5].

AHanM3 cyuiecTBYIOIIMX MOJXOAO0B BbI-
SIBHJT 00111ee METO0JIOTMYECKOE OTPaHIYCHHE!
HU OJIMH M3 HUX HE BBIJEINSET BHIOOP METPHK
KaK CaMOCTOSITEJIbHBINH, NMpeaBapUTENbHBII
oran. B OpueHTHpPOBAHHBIX Ha MOKa3aTelu
MOJICTISIX METPHUKH 3a1aI0TCsI MOCT(HAKTYM HITH
[0 YMOJYaHUIO M3 MHTepdeica peKIaMHBIX
wiatpopm; B SOSTAC MeTpuKH MOSBISIOTCS
tonbko Ha Atane Control; B RACE onu noapas-
yMEBaloTCA, HO HE periaMeHTupytorcs. Cuen-
CTBUE — CHUCTEMa OLIEHKH CTPOUTCS «IOJ J10-
CTYIIHBIC JAHHBIE, & HE IO IeJIb KAMIIAHUI»,
YTO CHI)KAeT TOYHOCTh aHAJIN3a U JIeJIaeT CpaB-
HEHHE KaMIaHUH 3aTPyIHUTEIbHBIM.

Jl1g ycTpaHeHHs 3TOro OrpaHUYeHHs pei-
naraercs anroput™m LIMAKK (Llenenonara-
Hue — MeTtpuku — AktuBanus — KomruekcHbIi
ananu3 — Koppekruposka) (tabdm. 4). s xax-
JIOTO 3Tara BBEAECHbI TPUTTEPHI NIEpexoia — yc-
JIOBUSI, IPH BBITIOJTHEHUH KOTOPBIX KaMITaHUS
MEePEXOJUT K CIIEAYIOIIEMY IlIary, — 4To CHHU-
JKaeT 3aBUCUMOCTb PELICHUH OT CyObEeKTHBHBIX
CYX/IEHUH MapKeToJIora.

Lenenonacanue — Mempuxu — Axmueayusi
u coop dannvix — Komniekcuviil anaius —
Koppexmupoexa — noewiii yuxn IIMAKK

Ha srane 1 (Llenenonaranue) Gpopmynupy-
eTcst Ou3Hec-1eNlb B KOHKPETHBIX, H3MEPUMBIX
TEPMUHAX — HalpUMEpP, «CHU3UTh CTOMMOCTb
JTUAa B KaHaje TapreTHPOBAaHHON peKIaMbl
Ha 15% 1o cpaBHEHMIO C MPEBIAYLINM HepH-
oom». OTHOBpEMEHHO OmpeesieTcss JOMU-
HUPYIOIIHUNA ClieHapuil KaMIaHWK (OXBaTHBIN
/ BOBIEKAIOMINK / KOHBEPCHOHHBIH / yaep:Ku-
BAIOIIUI) U LeJeBON dTanm BopoHkH. Ha »Ta-
ne 2 (Metpuku) ¢ ucrnonb3oBanuem TaOmuibl
1 orbuparorcs 1-3 Ga3oBbie U 2—3 BCrioMora-
TeJIbHBIE METPHUKH, YCTaHABIUBAIOTCS LIEJICBBIE
3HAUEHHs C OMOpOoN Ha OEHUYMApKH, UCKIIIOYa-
F0TCS IOKA3aTeNH, HE COOTBETCTBYIOIINE IIEITH.
Pesynprar sTana — cuctema nokasarenei, npu-
rognHas ans pacuéra UCMII.

Ha stane 3 (AkTuBamms) 3amyckaercs
KaMIaHWs M HaunHaeTcs cOop maHHBIX. Tex-
HUYECKHE HACTPOWKH aHATUTUKH BBITCKAIOT
W3 MaTpHLBI METPUK: ecn 0a30BON METPUKOH
apnsietcss Brand Lift — mpenycmarpuBaetcs
MIPOBE/IEHUE ONPOCA; €CIU KIII0YEBbIE MMOKa3a-
TEJIM — CTOUMOCTD JIUAA ¥ KOAPPUIUECHT KOH-
BEPCHU — HACTPAMBACTCSl CKBO3HAS aHAINUTHKA.
Ha srane 4 (KommyiekcHblii aHaM3) pe3yIbTaThl
OLICHUBAIOTCS HA JIByX YPOBHSX: (2) YPOBEHb
MHCTPYMEHTOB — KaXK/Iblii KaHaJ OLIEHUBACTCS
1o 0a30BBIM METPUKaM, BBISBISIIOTCS OTKIOHE-
Hus 6ornee 20% ot ruiana; (6) ypoBeHb Kamra-
HUH B 11€JI0M — UTOTOBBIE IT0Ka3aTeJIN COMOCTaB-
nstrotest ¢ nenbto. Ha arane 5 (KoppekrupoBka)
MacmTadupyrTces 3QpQPeKTuBHbIE HHCTPYMEH-
TBI, ONITUMHU3UPYIOTCS HEdPPEKTUBHBIC; TPU
BbIsIBJIeHUH HecooTBeTcTBUI MCMI] < 50% me-
pecMarpuBaercs cam Habop MeTpuk. Llukmny-
HOCTb ajJropuTMa oOecriedyrBaeT HaKOIUICHHE
YIPaBICHYECKUX 3HAHUH M CHUXKAET BEpPOAT-
HOCTb MOBTOPEHHS METOIOIOTHUECKUX OILIHOOK.

Tao6auna 4
Cpasnenne aaroputma IIMAKK c ¢peiimBopkamu SOSTAC n RACE
XapakTepucTHKa SOSTAC RACE OMAKK
ITonpazymeBaercs, Brigenen kak 2-i

Dran BEIOOpa METPUK Control (6-if mar)

He (hopMann30BaH CaMOCTOATENBHBIN ATan

WHcrpymeHT BeiOOpa

o OTCcyTCTBYET
THoKasareneit

Marpuua

OtcyTtcTBYyeT
yreTey «lenb x Boponka X Merpukay

Tpurrepsl nepexona He onucanst

Ornpenenensl
JIUTSE Ka)KJI0T0 dTara

He onmcansr

[TpoBepka KOPPEKTHOCTH

o OTCcyTCTBYET
HoKasarerneit

OTtcyTcTBYyeT WNunexe UCML]

[TpuBsi3ka K KOHTEKCTY

L 3armaHas MoJeIb
Poccuiickoit deneparuu A A

benumapku

3armagHast MOIENb .
M0 POCCUIICKOMY PBIHKY

HcTounuk: cocTaBieHO aBTOPOM Ha OcHOBeE [4, 5].
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[IpennoxkeHHas maTpuila METPUK U ajro-
put™ LIMAKK 3agatot cucremy BbIOOpa nokasa-
TeJNeH, OTHAKO HE OTBEYAIOT Ha BOIIPOC: HACKOJb-
KO KOPPEKTHA Ta CHUCTEMa METPHUK, KOTOPYIO
KOMTIIaHUs yKe uctonb3yer? Ha nmpakruke Habop
roKaszareseil HepeaKo pOpPMUPYETCs M0 WHEP-
WU — U3 MPEbIIYIUX KaMIIaHH, a0JOHOB
AreHTCTB WU BO3MOXKHOCTEH PEeKIaMHOIO Ka-
OuHeTa — 0e3 SIBHO NMPUBSI3KYU K IIeIH KOHKPET-
HOHM akTHBaIuH. I JUArHOCTHKU MOJOOHBIX
CUTYyaIIU MpeJiaracTcsi aBTOPCKUI MHIIEKC CO-
OTBETCTBUS MeTpUK 1enu kammnanuu (MICMLI).

MHaekc cooTBETCTBUSI METPUK LIENH KaM-
MaHUM NPUMEHSIETCA Ha JBYX JdTalax ajiro-
putma [IMAKK: na stane 2 (MeTtpukn) — nis
npeaBapUTelbHON MPOBEPKH CHOPMUPOBAH-
HOM CHCTEeMBI TIOKa3aTesel 10 3amycka KaMIia-
HuM, 1 Ha dTane 4 (KommiuekcHbIil aHanus) —
JUTSL PETPOCIIEKTUBHON OLIEHKH KOPPEKTHOCTH
U3MEPEHUS 3aBEpIIEHHON KammaHuu. Pacuér
OCHOBAH Ha COIOCTAaBJIEHHUU JABYX MHOXKECTB:
¢baxTryeckn npuMeHseMbix MeTpuk (M_¢daxkr)
1 PEKOMEHJIOBAHHBIX MaTpUIEH /ISl COOTBET-
ctBytomiei nenu (M_pek).

NCMI = (IM_daxr N M_pek|/ [M_dakt|) x 100%

rae [M_dakr N M_pek| — KoMM4ecTBO METPUK U3 (PaKTUYECKH HCIONb3YEMBbIX, BXOAALINX B pe-
KOMEH/IOBaHHbIH Habop; |M_¢dakT| — oOmiee Konn4ecTBO (PakTHYECKH HCIOIB3YyEMBIX METPHK.
B npencraBneHHOM BepCHH BCE METPUKH YUUTHIBAIOTCS C pABHBIMH BECAMH — JIOITyCTUMOE YIIPO-
LICHUE [T AMarHOCTHYECKOTO HHCTPYMEHTA MEPBOTO YPOBHS. B nanbHeiiem MeTonuka MOKeT
OBITH paciupeHa 3a cuéT BBeneHus Tu(pPepeHINPOBAHHBIX BECOB /sl 0a30BBIX M BCIIOMOTATEb-
HBIX METPUK, OHAKO 3TO TpeOyeT OTAECIBHOTO SMIIUPUIECKOTO 000CHOBAHMUSL.

Tadnauna 5
WnuTepnperanys 3HaUCHU HHIEKCA COOTBETCTBUS MeTpHK 1enu kammaanu (MCMLY)
3nauyenne HCMI] 3ona HNuTepnperanus

75-100% 3enénas Cucrema moxasareseil ajexkBaTHa L€ KaMIIAHHM;

(cooTBeTcTBHE) pe3yJbTaThl aHAIN3a METOJIOJIOTUYECKH KOPPEKTHBI
50-74% Kénras HacTe METPUK HEPEJIEBAHTHA; BO3MOYKHO UCKa)KEHHE
(YacTUYHOE COOTBETCTBUE) |BBIBOJIOB; PEKOMEHIYETCS IEPECMOTPETh BCIIOMOTa-

TeJbHBIE TTOKA3aTeIN
<50% Kpacnas [Ipeobnanaromiasi 4acTb METPUK HE COOTBETCTBYET
(HECOOTBETCTBHE) 1eIIM; CHCTeMa ToKasaresnell Tpedyer nepecMoTpa

Hcmounux: cocmasneno asmopom.

Wnrepnperanuonnsle 30861 UCMI] ycra-
HOBJICHBI UCXOJS U3 clenyromei joruku. Ilo-
por 75% cooTBeTCTBYeT NOMYCTUMOI aoie
HEpeNeBaHTHBIX METPUK He Ooiee 25%, 4To
cortacyercsi ¢ npuHuunom Ilapero npumenu-
TEJbHO K aHAIUTUYECKUM CHCTEMaM: He3Ha-
YUTENbHAs J0JsI U30BITOUHBIX MOKazaTenaei
HE ucKaxaeT UToroBblid BbBOA. [lopor 50%
BBIOpaH Kak IpaHULA, IPU MEepecedyeHNH KO-
TOpOH HepeleBaHTHbIE METPUKH COCTaBJIS-
10T OOJIBIIMHCTBO CUCTEMBI MTOKa3aTesel, 4To
MPUHIUIHAIBHO MEHSET HHTEPIPETaLHIO pe-
3yJAbTAaTOB KaMIaHuU. /laHHbIE MOPOTH HOCST
JMarHOCTHYECKUH XapaKTep U MOAJIeKar yTou-
HEHUIO B XOJI€ IMIIMPHUYECKOH BepUPUKALUH
Ha pealbHbIX JaHHBIX (Ta0m. 5).

Cyenaputi A. FMCG-0penn 3amyckaet
OXBAaTHYIO BHUJCOKAMIIAHUIO C LEJIbIO yBEIH-
yeHus 3HaHus Openna. DakTUYECKH HCIIONb-
syembie MeTpuku: ROI, CPA, CR, CTR, Reach.
o mMarpuLie AJIst Ien «OXBaT U y3HABAEMOCTD /

attention» peKOMEHI0BaHbI 0a30BbIE METPHKH:
reach, Impressions, CPM, Frequency; Bcmo-
morarensubie: VIR, Brand Lift, Ad Recall.
NCMIL_a=1/5x100% = 20% — kpacHas 30Ha.
W3 naTH HConb3yeMbIX METPHK JIMIIB OHA CO-
OTBETCTBYeET Iesin KammaHuu. OneHKa oxBar-
Holl kamnanuu uepe3 ROI u CPA meronosno-
THUYECKU HEKOPPEKTHA: aKTHBHOCTD C BHICOKUM
Brand Lift Oynet npusHana «Hea(hHEKTHBHOI
UCKIIIOYUTENBHO M3-32 OTCYTCTBHUS KPaTKo-
CPOYHOTO POCTA MPOAAK.

Cyenapuii 5. B2B-xoMmaHus 3amyckaer
TapreTHPOBaHHYIO peKiIaMy AJsl cOopa 3asiBOK
Ha JIEMOHCTpauuio npoxykra. Mcmonb3yemble
metpuku: CPL, CR, CTR, CAC, ER. Ilo marpurie
JUTSL LIeNU «KOHBEepCHs / actiony peKOMEHIOBaHbI:
CR, CPA, CPL, CAC, Revenue Per Visit, CPC,
CPO, ROAS. UCMLI_6 = 4/5 x 100% = 80% —
3enéHas 30Ha. Cucrema moxasaresieii B eJIoM
koppektHa. [IpucyrcTBrue xosdduumenTta Bo-
BJIEUEHHOCTH KaK JOMOJTHUTENHLHOTO TIOKa3aTe-
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JIs1 HE UCKAXKaeT OLEHKY, HO He JIOJDKHO MOMe-
HATH 0a30Bble KOHBEPCHOHHBIE METPUKH.

Cyenapuii B. Po3Hu4Has ceTh 3amycKaer
email-kaMaHuio 17 yaepKaHus JeiCTBYIO-
LIUX KJIWEHTOB ¥ CTUMYJIUPOBAHHS TOBTOPHBIX
nokymnok. Mcnons3yemsle MeTpuku: Open Rate,
CTR no nuceMy, Belpyuka 3a nepuon. [lo ma-
TpHLE IS LEIH «yAepKaHHE U JIOSIBHOCTD /
post-action» peKoMeHI0BaHbl 0A30BbIE METPH-
ku: Repeat Purchase Rate, CLV, Retention Rate,
NPS; Bcriomorarenshbie: Open Rate, Email CTR,
Churn Rate. UCMLI_B = 2/3 x 100% = 67% —
skénras 30Ha. J[Ba U3 TPEX NPUMEHSIEMBIX 110-
KazaTeJiel BXOIAT B PEKOMEHI0OBaHHBIN HAOOD
(Open Rate 1 Email CTR), oqHako kitoueBbIe
MeTpuku yrnepxanus — Repeat Purchase Rate
n CLV — orcyTcTByI0T. BBIpyuKka 3a mepuof
He sIBIIsSeTCS Cenu(UUIecKuM MoKazaTeaeM
JIOSJIBHOCTU: OHA HE I03BOJISET Pa3rPaHUYUTh
BKJIJ] KAMIIAHUH U OPraHUYeCKHUX MOBTOPHBIX
MOKYIIOK. PEKOMEHYETCS TONIOJIHUTE CUCTEMY
nokasareneit merpukamu Repeat Purchase Rte
u Retention Rate.

IIpennoxxeHHass METOLOJIOTUSI UMEET Psif
orpaHndyeHui. MaTpuna MeTpuK ¥ HHTEp-
nperanuoHHbie 306 MCML] copmupoBanbt
Ha OCHOBE CHCTEMAaTU3aLlUH JINTEPATYPHBIX HC-
TOYHHMKOB U MOJENBHBIX CLIEHApUEB, a HE IIH-
POKOH 3MIHUPUUYECKON MPOBEPKH Ha JaHHBIX
KoMmmaHuid. Mcnonb30BaHHBIE OCHUMApPKHU
HOCAT OPUEHTHPOBOUYHBIN XapakTep U MOTYT
CYILIECTBEHHO BapbUPOBATHCS B 3aBUCHUMOCTH
OT OTpaciu, MacmTaba 6uzHeca, TIATPOPMEI
1 KauecTBa HacTpoiku aHamutuku. MCMIL]
OlLleHUBaeT (hopManIbHOE COOTBETCTBHE HA0O-
pa METPUK LIeJH, HO HE YUUTHIBAET Kaue€CTBO
HCXOMHBIX JaHHBIX, KOPPEKTHOCTh aTpUOyLIUU
U [IOJIHOTY TpekuHra. llepeunciieHHble orpanu-
YEHMsI OTIPEIEIISIIOT IPUOPUTETHBIE HalpaBiie-
HHUS JAIbHEHIINX UCCIIEJOBaHUM.

3akjoueHue

CpaBHUTEIBHBIN aHATU3 PACCMOTPEHHBIX
MOIXO/I0B — OPUECHTUPOBAHHOTO Ha KJIIOUEBHIC
IOKa3aTelld pe3yJbTaTUBHOCTH, (PpeiiMBOpKO-
BeIX Mozaeaer SOSTAC u RACE, a Takke KoM-
MJIEKCHOM KauyeCTBEHHO-KOJINYECTBEHHON Me-
TOAUKHU — BBIABUII OO METOMOIOIHYECKHAI

JeQHLUT: HA OAKH U3 HUX HE (POpMaIn3yeT Bbl-
00p cHUCTEMBI METPHUK KaK CamOCTOSTENbHBIN
3Tam, NpeAlEeCTBYIOMMH 3allycKy KaMIIaHUH,
BCJIEJICTBUE YEro KIIOUEBbIe MOKa3aTenu d¢-
(DEKTUBHOCTHU OIPEENAIOTCS O YMOTYaHUIO
Ha OCHOBE JOCTYIHBIX OINIMI peKIaMHBIX
1athopM WIK MO aHAJOTHH C MPEeaLIecTBY-
IOLIMMH aKTHBALUSIMH — 0€3 CoAepiKaTeIbHOM
MIPUBSI3KHU K L€ KaMITAHUU U LIEJIEBOMY ATaIly
BOPOHKHU. J[J151 ycTpaHeHHsI JTaHHOTO OrpaH1ye-
HUS pa3paboTaHa MaTpHIla METPHK, 00ecTeun-
BaloIlasi CTPYKTYpHUPOBAHHOE COOTBETCTBHE
MEXIy LeJIbl0 KaMIIaHUHU, HTAllOM BOPOHKHU
Y PEKOMEHyeMbIM Ha00pOoM 0a30BBIX U BCIO-
MOTaTeJIbHBIX MOKa3aTenel UIsl MATH TUIIOBBIX
CLIEHapHeB; MaTpHUlla JONOJIHEHAa OpHUEHTH-
POBOYHBIMH OCHUMapKaMH MO POCCUHCKOMY
PBIHKY U MIepeyHeM TUIIMYHBIX OIIHOOK BBIOO-
pa moKa3aTelen.

Anroput™m [IIMAKK otnuuaercs ot cyie-
CTBYIOIIMX (PPEHMBOPKOB TPEMsI CTPYKTYpPHBI-
MU 3JIeMEHTaMH: BBIICJICHHEM 3Tara BeIOOpa
METPUK B CaMOCTOATENBbHYIO (OpMaIn30BaH-
HYIO NIPOLEAYpY, BBEJEHUEM TPUITEPOB Tepe-
X071a MEX 1y dTaraMy ¥ BCTPOSHHBIM MEXaHU3-
MOM PEBU3UH CHCTEMBI [TOKa3aTesei o uroram
Ka)/10Tro 1IMKJIa. B KauecTBe AMAarHOCTHYECKO-
ro uHcTpyMeHTta pa3zpadboran MCMII, komuue-
CTBEHHO OLIEHUBAIOIIHUNA METOM0JIOTHYECKYIO
KOPPEKTHOCTh MPHUMEHSIEMON CUCTEMBI MOKa-
3atesieit; anmpobanus Ha TPEX MOJEIIBHBIX CLe-
HapusAX MoKa3aja ero JUarHoCTUYECKHUH Io-
TEHLHAT — OT KPUTUYECKOTO HECOOTBETCTBHS
(UCMII = 20% st *MUKEBOUM KaMITaHHH,
onenuBaemoi yepe3 ROI u CPA) no wactuu-
HbIX omn6ok (MCML = 67% npu oTcyTcTBUH
MOKU3HEHHOW IIEHHOCTH KIHMEHTa U KO-
¢unreHTa MOBTOPHBIX MOKYIIOK B KaMIaHUH
no yaepxauuio). [Ipakruyeckas 3HaYNMOCTb
MHCTPYMEHTapHs ONpeAeseTcs ero MacuTa-
OMPYEeMOCTBIO — OT MaTpPHILbI METPHUK Ui Ma-
JIOTO M CpefHero Ou3Heca J10 MOJHOTO pa3BEp-
TeiBaHus [IMAKK B kopropaTuBHBIX aHAJTUTH-
YECKUX CHCTeMax; MepCleKTUBHBIMU HaIlpaB-
JICHUSMU PA3BUTHUS SABISAIOTCA SMIUpPUUECKas
Bepu(UKaLus Ha peaJbHBIX JAHHBIX POCCHU-
CKMX KOMITaHUH U pa3paboTKa aBTOMaTH3HPO-
BaHHBIX MHCTpyMeHTOB pacuéra ICMILI.
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